
5 Big Questions To Resolve  Before You Sell Your Home……. 

 Bust Selling Stress with these 5 Questions  

1.  Is This a Good Time to Sell?   

2. Before I Sell, How Do I Know What I Can Afford to Buy?   

3. How Long will it Take to Sell My Home?   

4. Should I Renovate Before Selling?  

5. Can I Sell My Home By  Myself? 

 

1. IS THIS A GOOD TIME TO SELL?   

That depends…..What is Your Motivation? 

a) I need to move to another city because of work opportunity 

b) I want to move to a smaller house with fewer expenses and pay off my mortgage    

c)I need to move to a larger house because our family is growing?  

d) I am tired of living here, I want to move to a similar house in a different neighbourhood  just for a 

change.  

e)  I want to sell my investment property and get rich. 

 

 



 

 

 

 

I.   I got a New Job!  Its in Kelowna.  Is Now A Good Time To Sell?   

 

    

Here’s how to Calculate your Investment: 

Bought in year : ________________   Paid  $___________;  Monthly payment:_____________ 

Amount still owed on Mortgage:                          Current Market Value of home: ______________ 

Change in Investment over  ____ Years = $____________    Amount available to purchase home in 

new location:   _________________    Benchmark price of a home in that location:  ____________ 

% Down Payment available______________    Approximate mortgage payment:_______________  

 

Your options would be to refuse the new job or to rent out your home from a distance and rent 

a home for yourself in a new location.  (time to hire a property manager)  Let’s presume you are 

set on the new job, so the options are to rent out your home instead of selling it. 

 

Rent Out Your Home and Rent in your New Location  

 



 Although many people rent before they buy, renting out a home that you own can be a full time job. 

Property managers do a great job of answering the midnight calls about broken plumbing, or 

collecting late rents, or getting the snow removed from the sidewalks but their fees are 

commensurate with the load of work they do for you.   You could rent it yourself, but if you are moving 

from the city to a new job, are you prepared to handle the second job of caring for your rental property 

in the old city AND settling into a new job. Consider the costs of property management,the costs of 

your own rental---the amount of money needed to cover the mortgage in the rental home and the 

possibility of your home being vacant at times.  It is possible, but the stress level and variables are 

unpredictable. 

 

  Considering these hidden and varied costs just might balance out the fact that the price you get for 

your home today may or may not be the best price ever!  The point is, the market is not the deciding 

factor when you move for a job. If you are moving for work, then in most instances NOW is right time 

to sell. Get your home ready, get a great REALTOR® to help you, set the price right and move on with 

your life.  

 

 

II. The kids have moved out, this house is too big to clean and I’d like to travel.  

 

 Is this a good time to SELL? 

 

 
 

Here’s a good way to calculate your investment, when the market is strong with few listings and 

many buyers, then it is a great time to sell.  Prices are high because supply is short.   However, 

when the market is weak and lots of listings are available the large supply and smaller demand 

create lower prices.  Your selling price in this market would  be less.  However, if you plan to 

purchase another, smaller home, the price of that home ALSO would be less than in a strong 

market.  As a BUYER, the market is good for you.  As a SELLER, the market is not that good.  How 

to decide?  Review the specific neighbourhood where you live, see how many houses are listed 

for sale, see how many sold, see how long they were on the market and for what percentage of 



the listed price did they actually sell.  If, for example, there were 48 houses in your neighbourhood 

for sale  and 6 sold within the last month, that is only  12% of the homes sold. That is a BUYERS 

market.  As a SELLER, if 6 homes sell every month, there are enough homes already  listed in your 

neighbourhood  to cover the next 8 months!  To catch a BUYER you need to have a great marketing 

plan, patience and a flexible expectation on pricing.    Now, review the specific neighbourhood 

where you want to live.  Check the same information.  If the numbers are similar, then you can 

expect to get a great deal on your purchase.  Hopefully, what you lost on the Selling side, you can 

recover somewhat on the Buyer side.    If your calculations reveal that the market is strong, your 

sale price will be high and the timing will be fast, however, when you go to purchase the smaller 

home, the price also will be high and the timing fast. This sometimes creates multiple offers and 

a scramble for buyers to find any home to buy. Sometimes homes sell in a few days and panic 

rules! 

 

III.   I’m Having Another Baby and My Mother is Moving In to Help  

 

  IS This A Good Time To Sell? 

 

You need more space, and you have only a few months to get ready.  Knowledge is the best cure for 

emergencies.  Know the true market value of your home, calculate how much you will net after fees and 

mortgage pay outs.  It is very important to put aside the fact that you love your house so much but it just 

isn’t big enough.  Be realistic about the true market value.   Get the facts about your neighbourhood, how 

many homes are now for sale?  How many have sold in the past month? How long have they been on the 

market?  If a  very similar home to yours sold after 84 days on the market, chances are your home will sell 

in about  84 days.  However, if you need to sell faster than that, your price will need to be less than that 

of your neighbour. If you  hold the value of  your home higher than anyone else,  you will end up keeping 

it! Speak to a Mortgage Broker and find out how much you will qualify for in a new purchase.  Once you 

have these facts, search on the MLS for the size of home that you need and the price range you have as a 

target and see what locations come available.  Go and drive around those areas,  have a coffee in the local 

strip malls, walk around a subdivision, drive past the schools and community centers.  See if one of those 

neighbourhoods feels safe and welcoming to you.  Once you have narrowed down the area in your price 



range, start to look at homes for sale.   Do the same research on the new neighbourhoods….how many 

homes are listed for sale,  how many sold last month,  how did the SOLD price compare to the LISTED 

price.  Also, check the market value chart over time to see if the new neighbourhood presents a promising 

investment for the future by having rising property values over time.  People always panic about The 

Market….Is it hot? Is it cold?  If you are selling your house to cash out, or are a first time buyer, then this 

is a valid consideration. If, however, you are selling one house in order to buy another, then if your Selling 

price is somewhat low, your Buying price is also somewhat low;  conversely if your Selling price is 

somewhat high, your Buying price is also somewhat high.  Focus on the criteria that are most important 

to you and the difference that you can afford between your old house and your new house.  Your new 

baby and space for your mother already gave you the answer to this question…..yes this is the best time 

for YOU to sell. 

 

 

IV   I am tired of this neighbourhood, I want to move to another house just for a change.  Is this a good 

time to SELL? 

                                                                                                     

   Selling and Buying a home come with costs.  There are lawyer and conveyance fees, real estate fees, 

moving fees, sometimes mortgage pay out fees, appraisal fees, refinancing fees, home inspection fees. 

Frequently costs include interior painting of the house to be sold and the house to be bought, redecorating 

and refurnishing are options that may apply.  If you want to buy a similar home in the same neighbourhood 

the chances are that your selling price and your buying price will be very similar and the cost of services 

and fees will represent the actualization of your dream to just have a different house.  The best market 

condition for this type of transaction would be a BALANCED market, where both the Seller and the Buyer 

have a chance of attaining their best prices.  A Balanced market is where 12% to 20%   of homes listed are 

sold within a month.  If you are just looking for a change, then wait for the market to become balanced 

and you will have your best chance of getting a great price on your new home and an equally great price 

for the home you are selling. 

 

 



 

 

 

 

V  I want get rich selling my Investment Property.  Is this a good time to SELL? 

 

   

 This is definitely a sale that you should wait for a SELLERS Market.   Wait until the number of sales in your 

neighbourhood  is more than 20% of listings.  Watch for a time when the supply has declined compared 

to the number of properties sold.  Look for properties that have been sold  within the last month,  the 

price will likely be very close to, or more than the listed price.  Don’t overlook the location, just because 

the  market is hot, does not make it easy to sell overpriced property in a poor location.  Check out the 

rental rate of the neighbourhood, amenities within walking distance, age and condition of the building 

and any proposed zoning changes for the area. Your price can reflect desirable features about the 

property….have a close look and use a good home inspector to check for potential issues. Be confident 

about the property you are selling and realistic if repairs are needed. Don’t forget to check the status of 

the current tenant, if there is one, and be sure to follow all landlord tenant regulations associated with a 

property sale.  Check with your accountant to prepare a valuation based upon income from the property, 

property valuations over time and all rental expenses.  Be able to give current details to a potential buyer 

to build confidence in your pricing. 

 

 

 



 

 

 

2. BEFORE I SELL, HOW DO I KNOW WHAT I CAN AFFORD TO BUY? 

       

It depends……where is your money coming from?  Do you have to sell one house to buy another? Do you 

have an existing mortgage on your house now?  Does the mortgage have a pay out penalty?  Is the current 

mortgage portable to another home?  Are your funds out of the country?  Go visit a mortgage broker, get 

pre-approved for a property.  Don’t waste your time looking at property that is outside of  your approved 

range.  Ask your REALTOR® to help you create a NET SHEET, this will outline the expected costs of legal 

fees, service contracts, commissions, financing charges, appraisals, inspections, and other fees connected 

with buying and selling a home.  The Net Sheet will help you determine how much money you will have 

toward buying another home.  Also calculate the anticipated utilities, taxes and moving costs so you are 

not left short once the deal is completed.  Forget your worries….get the facts! 

 

3. HOW LONG WILL IT TAKE TO SELL MY HOME?   

It depends……market conditions, the condition of your home, the accuracy of your pricing and the service 

to market, attract and accommodate buyers will influence this answer.  This takes a bit of research.  First 

check the general days on the market for your general area, then narrow it down to  the days on market 



within your neighbourhood. Check also the relationship between listings and sales…..if there are lots of 

homes for sale, and not many buyers, then the time to sell will be longer.  The concept is simple, the key 

is getting accurate and up to the date statistics. Find a similar home that has sold within the last month 

and check how many days it was on the market.  Price and Time On the Market are strongly linked 

together.  Without emotion, compare your home to the most recent sales, consider size of lot, size of 

house, age of house, location, traffic areas, amenities, walk scores, municipal zoning,  number of 

bedrooms and   bathrooms, parking and renovations and upgrades.  Visit some Open Houses in your 

neighbourhood and be honest with yourself as to the presentation of the home compared to the 

presentation of  your home.  Check pricing trends in your neighbourhood and see if they are heading 

upward or downward. Based upon this research, you can pretty much expect that if your price is similar 

to the most recent sale, then it will sell in approximately the same number of days.   If your price is lower, 

then it should sell in fewer days. 

 

4.  DO I HAVE TO RENOVATE BEFORE I SELL?  

 
It depends,  if your home is clean,  in good repair, solid and decluttered then renovation is 

probably not recommended.  You may spend a great deal of money to create YOUR dream kitchen 

only to discover the  buyer  hates it and will to re-do it to their own color and design. The value to 

the buyer of your expensive renovation is ZERO.  When it comes to flooring, the same can be true 

unless your floors are old carpets, in which case, replacing with new inexpensive flooring is often 

worth the expense.  One task that always earns back your investment is PAINT.  Choose a neutral 

shade, check with your local paint store for the latest color selected by builders and developers 

and paint all the walls the same colour.  This makes your house look large, fresh and amazing for 

just the cost of painting. Especially if you have dark colored feature walls, seriously consider 

redoing them in a neutral shade.  If your light switch covers and vent covers are yellowed with 

age, that is also an inexpensive quick fix that gives new life to a room.  So your walls are painted, 

your stained wall to wall carpets are removed, your light switches are renewed….what next?  

DECLUTTER!  Nothing says “spacious”  like empty space.  If necessary, rent a storage unit.  Pack 

up as if you were moving, label the boxes and get them out of the house.  Even stacking the boxes 

in the garage is not as good as right out to a storage shed.  If a buyer comes into your home, sees 

the closet with one or two coats, the kitchen with cleared counters and the garage with empty 

spaces they think:  “Wow this house is so big!” The same house, with stuffed closets, bursting 

garage and wonderful, yet many, appliances all over the kitchen counters will have the buyer turn 

around and say, “Sorry, this house is too small for us”. I have seen this happen many times!  You 



don’t have to get rid of all your treasures, just get them out of the house.  Your goal is to make 

the buyer feel that the house has room for all of their treasures, if it is stuffed with yours, they 

cannot see their own belongings fitting into it.  I have had buyers say, “This house is great but the 

sofa is awful!” I want to scream: “The House Does Not Come With The Sofa”,but the damage is 

done. Their impression is spoiled, this will be the house with the awful sofa forever to them. 

Conversely, I have heard buyers say, “Oh look at the beautiful art work”.  Once again, the house 

does not come with the art work. BUT  the buyer feels calm, feels special to be in such a beautiful 

space and, therefore likes the house.  Create a space that is fresh, peaceful, spacious, bright, clean. 

Before the first showing, hire a cleaning professional to scrub the corners, the baseboards, the 

light fixtures. A sparkling clean home smells wonderful and adds real value to the buyer. 

  (reno worksheet) 

 

 

5. CAN I SELL MY HOME BY MYSELF?  

                                                                                    

 
 

It depends….. do you have the time, connections, patience and expertise to compete in a very 

tough area of sales?  REALTORS may be their own worst enemies in this regard because they drive 

nice cars, dress well, appear calm, smile a lot and make it look so easy to sell a home.  In reality, 

they are running behind the scenes getting advertising, networking with colleagues, buying flyers,  

taking courses to keep up with rules and regulations,posting mail to neighbours,studying daily 

statistic reports to keep you informed about market and neighbourhood trends and pricing.   The 

internet is a wonderful source of information, it is loaded with homes for sale and everyone can 

search an area or address. The problem can be that the internet is not necessarily the most current 

or up to date source.   I had a call recently from a woman who gave me an address of one of my 

listings and said she wanted to view it the next day. For a moment I was puzzled, the address was 

barely familiar. I asked, where did you get this address and my name?  She replied, on the internet.  

My memory returned, the property she wanted had been listed by me over 8 years ago, and long 

since sold.  Obviously the price looked great in todays market…..the information was sorely out 

of date but she had no way of telling that from the internet. It is possible to sell your own home, 



in my opinion, it is wise to use a professional.  You can buy tools at the market in Arizona to do 

your own dentistry, in my opinion, it is also wise to use a professional dentist.  Just because you 

could do something yourself is not necessarily a good reason to do so.   Your home is likely your 

largest financial asset and although it seems easy enough to write up a contract of purchase and 

sale, there are so many potential hazards and unexpected complications that a professional real 

estate agent can resolve for you. Can you sell your own home?  Theoretically, yes you can. 

However when all is said and done – it really comes down to trust.  Choosing a real estate 

professional is no exact science, to be sure.  What’s important is that you feel comfortable with 

them as a person, and as a professional.  Add to that a comprehensive marketing plan and a set 

time to communicate and you have the foundation for a great working relationship.  Know that 

making sure you have a resource you can count on and an advocate you can trust is a top priority. 

 If you are looking at a stress free sale…..call your favorite REALTOR®!  

 

 

       You are on your way to a Successful Sale ! 


